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The Indian auto and auto components 

industry is shifting gears, driven by a 

growing demand for technologically 

advanced products. As the sector 

continues to export to numerous countries, 

including developed nations, the recent 

fluid situation in the US market has 

prompted a strategic shift towards 

exploring alternative markets. To remain 

competitive and capitalize on emerging 

opportunities, technological upgradation is 

imperative for Indian auto component 

manufacturers. The decisive role of 

technology in various industries, including 

defense operations like Operation Sindoor, 

underscores the importance of embracing 

innovation. The auto component industry is 

no exception, where Industry 4.0 combined 

with artificial intelligence (AI) is being 

developed to enhance efficiency, quality, 

and productivity. As the industry looks to 

the future, it is clear that technological 

advancements will play a crucial role in 

determining its success. To take on the 

world market, Indian auto component 

manufacturers must invest in research and 

development, adopt cutting-edge 

technologies, and focus on producing high-

quality products that meet global 

standards. This will not only enable them to 

compete with international players but also 

position them as leaders in the global auto 

component market. The Indian 

government's initiatives to promote the 

automotive sector, such as the Automotive 

Mission Plan 2026, are expected to drive 

growth and investment in the industry. 

However, it is essential for manufacturers 

to stay ahead of the curve by embracing 

technological advancements and adapting 

to changing market dynamics. 

As the industry navigates the complexities 

of global trade and technological 

innovation, it is crucial to develop 

strategies that promote sustainability, 

efficiency, and competitiveness. 

This includes investing in digital 

transformation, adopting Industry 4.0 

technologies, and fostering partnerships 

with global players.The future of the Indian 

auto component industry looks promising, 

with opportunities emerging in electric 

vehicles, autonomous driving, and 

connected car technologies. To capitalize 

on these trends, manufacturers must be 

proactive in adopting new technologies 

and developing innovative products that 

meet the evolving needs of the global 

automotive sector.In conclusion, the Indian 

auto component industry is at a 

crossroads, with technological 

advancements and global market 

dynamics shaping its future. By embracing 

innovation, investing in research and 

development, and adopting cutting-edge 

technologies, Indian manufacturers can 

position themselves for success in the 

global market. As the industry looks to the 

future, it is clear that technological 

advancements will play a decisive role in 

determining its trajectory. With the right 

strategies and investments, the Indian auto 

component industry can rev up its growth 

engine and become a major player in the 

global automotive sector.

By embracing technological advancements 

and adapting to changing market 

dynamics, Indian auto component 

manufacturers can stay ahead of the curve 

and capitalize on emerging opportunities in 

the global market.The auto component 

industry's growth will be driven by its ability 

to innovate, adapt, and evolve with the 

changing needs of the global automotive 

sector. With a focus on technological 

upgradation and strategic planning, Indian 

manufacturers can navigate the 

complexities of the global market and 

emerge as leaders in the industry, driving 

growth and innovation in the years to 

come. 

Write your comments 

:https://metalworlddac.wordpress.com
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Face to Face

Shyamal Shah

 1.   How would you describe the current state 

of digital adoption in Indian foundries, and where 

does ELLIPSIS INFOTECH position itself 

within this landscape? 

Digital Adoption in Indian Foundries: A Slow but 

Steady Transformation

India Has the Complete 

Ecosystem to Scale 

Technological Solutions

Managing Partner

Ellipsis Infotech

Mr. Shyamal Shah is an accomplished business 
development professional with a Master of Science 
degree in Manufacturing Systems Engineering & 
Management (specializing in Automation) from California 
State University, Northridge (USA), and a Bachelor's in 
Mechatronics Engineering. In addition to his expertise in 
design, automation, and IT, he also has valuable hands-on 
experience in the foundry industry. Being the son of a 
foundryman and having spent several years working in a 
foundry himself, he identified a significant gap in the 
availability of specialized software solutions for the 
foundry sector. This insight led to the establishment of 
Ellipsis Infotech, a company dedicated to developing 
software tailored specifically for the Foundry and Metal 
Forming Industries. Currently, the company offers two key 
software products for the metal casting industry: ICAST 
ERP and OPTIMIX-ALLOY. ICAST ERP is a comprehensive 
enterprise resource planning solution designed 
exclusively for the metal industry, while OPTIMIX-ALLOY is 
a powerful tool that optimizes charge mix recipes using a 
linear programming algorithm to calculate the most cost-
effective melt recipe. This software suite, known as 
Optimix: Alloy, supports full digitalization of melt shop 
operations with features such as LiveMonitor (real-time 
display on the melt shop floor), mobile data entry, melt 
scheduling, and more. 
D.A.Chandekar, Editor & CEO of Metalworld magazine had 
an exclusive interaction with M.M. Umadi Managing 
Director of SIPRA Engineers Pvt. Ltd., to get insights of the 
current state of digital adoption in Indian foundries, and 
where does ELLIPSIS INFOTECH position itself within this 
landscape, In what ways is ELLIPSIS INFOTECH 
integrating emerging technologies like AI, IoT, or 
predictive analytics into its software solutions etc.   
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The Indian metal casting industry is at the 

nascent stage of digital adoption, with only 

10-15% of foundries having implemented 

full-fledged, scalable ERP systems. While 

awareness of digitalisation is present, the 

industry’s investment priorities still lean 

towards technological equipment upgrades 

rather than igital transformation. One of the 

key reasons for this slow adoption is the 

nature of the Indian foundry  sector—over 

70% of foundries are small-scale, family-run 

businesses. These businesses

often face challenges in capital investment, 

making it difficult to prioritise digital tools 

over essential production equipment. Many 

still rely on legacy systems, which, while 

functional, limit efficiency, scalability, and 

data-driven decision-making. Despite these 

challenges, the industry is gradually 

recognizing the importance of igitalization. 

This transformation enables users to 

achieve capabilities that would be 

impossible otherwise, such as accessing 

data at their fingertips, tracking inventory 

and work-in-progress (WIP) in real-time, 

effective scheduling, maintaining quality 

records for traceability, and retrieving them 

with a single click. Additionally, automating 

email and notification work flows is 

possible. Users today understand that data 

is  the new oil, and without it, they cannot 

take tangible actions, therefore losing out 

on competition.  
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Therefore, even small-scale 

foundries have started exploring 

low-cost digitalisation solutions 

to enhance efficiency gradually 

rather than directly 

implementing large-scale ERP 

systems. Tools such as recipe 

optimisation software for melt 

shops like OPTIMIX: ALLOY, 

intelligent payroll solutions that 

can integrate directly with 

biometric systems, AI-enabled 

tools to monitor sand quality, 

and IoT solutions to improve 

power consumption and reduce 

carbon footprints are becoming 

increasingly relevant.

The future of digital adoption in 

Indian foundries will likely 

depend on industry-wide 

awareness programs, 

government incentives, and the 

availability of affordable digital 

solutions tailored to small-scale 

operations. Though the 

beginning was slow, the 

potential for transformation is 

immense, and digitalisation has 

started becoming a necessity 

rather than an option for 

sustainable growth in the sector.

How does Ellipsis Infotech 

position itself within the industry 

landscape? 

Ellipsis Infotech's mission is 

unequivocal. We stand as India’s 

first and only technology firm 

devoted solely to digitalisation 

solutions within the metal 

manufacturing industry sector. 

The journey began with ICAST 

ERP, a tailored solution for the 

Indian metal casting industry.

Recognising a key 

challenge—many small 

foundries lacked a number of 

qualified staff despite their  

Unlike traditional ERP providers 

with complicated ticketing 

systems, we offer direct 

assistance, just a phone call 

away. As a result, many Indian 

Metal Casters have opted for 

ICAST ERP over costly 

alternatives such as SAP, TCS 

ion, and RGU. FRP, etc, due to its 

low cost, immediate and 

effective local support 

infrastructure, user-friendly and 

functionally rich design, and a 

scalable “scale-as-you-grow” 

model that facilitates gradual 

digitalisation without disruption.

Beyond ERP: A Full-Spectrum 

Digitalisation Approach

While ICAST ERP remains a core 

offering, ELLIPSIS INFOTECH 

has diversified its solutions to 

cover multiple aspects of 

digitalisation, including:

Real-time data entry via mobile 

applications, enabling seamless 

operationsfrom anywhere.·        

Department-specific digital 

solutions, such as OPTIMIX: 

ALLOY for Melt shop 

Department, PayrollModule to 

overcome unique challeges of 

metal casting industry, tc.·        

Integration with IoT devices and 

third-party software, including: 

Spectrometers for precise alloy 

composition analysis. Biometric 

systems for workforce 

management. 

ERP integrations with platforms 

like SAP and NetSuite, ensuring 

smooth data flow across 

systems.

Positioning as a Complete 

Digitalisation Partner

ELLIPSIS INFOTECH is not just 

offering software—it is enabling 

a digital ecosystem for Indian 

foundries. With multiple IoT 

solution partners, the company 

is helping foundries connect 

machines, automate processes, 

and leverage data-driven 

insights for better efficiency and 

decision-making. 

With growing digital adoption in 

the Indian metal casting 

industry, 
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willingness to invest in 

digitalisation—ELLIPSIS 

INFOTECH designed a modular 

and scalable ERP system. This 

allows foundries to start with a 

basic package manageable by 

just 3-4 users and gradually 

expand with additional modules 

as their business grows, all 

without needing to replace the 

ERP. Moreover, ICAST ERP is a 

ready-to-use solution for the 

metal casters. This means 

there's no need for costly and 

time-consuming customisations, 

which cuts costs by over 50% 

and reduces the implementation 

timeframe by more than two-

thirds compared to other generic 

ERPs. Moreover, we recognised 

early on that Indian users need 

fast and effective support. 

Unlike traditional ERP providers 

with complicated ticketing 

systems, we offer direct 

assistance, just a phone call 

away.   

The journey began with ICAST 

ERP, a tailored solution for the 

Indian metal casting industry. 

Recognising a key 

challenge—many small 

foundries lacked a number of 

qualified staff despite their 

willingness to invest in 

digitalisation—ELLIPSIS 

INFOTECH designed a modular 

and scalable ERP system. This 

allows foundries to start with a 

basic package manageable by 

just 3-4 users and gradually 

expand with additional modules 

as their business grows, all 

without needing to replace the 

ERP. Moreover, ICAST ERP is a 

ready-to-use solution for the 

metal casters. This means 

there's no need for costly and 

time-consuming customisations, 

which cuts costs by over 50% 

and reduces the implementation 

timeframe by more than two-

thirds compared to other generic 

ERPs. Moreover, we recognised 

early on that Indian users need 

fast and effective support.
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ELLIPSIS INFOTECH is 

positioning itself as the obvious 

choice for foundries looking for 

affordable, effective, and 

scalable solutions. As the 

industry evolves, the company’s 

user-centric approach, deep 

industry expertise, and 

commitment to practical 

digitalisation will continue to 

drive its expansion and 

leadership in the sector.

2.   In what ways is ELLIPSIS 

INFOTECH integrating emerging 

technologies like AI, IoT, or 

predictive analytics into its 

software solutions?  ‘

Although we are at a beginning 

stage, we have slowly started 

adopting and integrating AI into 

our products. We are in the early 

stages of incorporating artificial 

intelligence (AI) into our 

products. A significant step 

we’ve taken is integrating a GPT-

based support system to assist 

our users, which is currently 

being implemented in our 

software. There can be many 

other places where AI can help 

us. for example, - Automated 

Invoice Processing. An AI feature 

can be developed to extract and 

process supplier invoice data 

using AI-driven OCR (Optical 

Character Recognition). 

We have teamed up with several 

partners to better serve our 

customers in the Internet of 

Things (IoT) sector. In the metal 

casting industry, companies are 

utilising IoT technology to 

automatically gather data from 

their machines. For instance, we 

can track power usage and 

operating times of furnaces, as 

well as collect information from 

quality control equipment about 

sand properties and the physical 

properties, such as hardness, 

etc, of castings directly from 

these machines. One of the 

most popular applications of IoT 

in the metal casting industry is in 

machine shops. 

Subscription-Based SaaS 

Model Resistance

Cloud-based ERP solutions 

typically follow a SaaS 

(Software-as-a-Service) model, 

meaning recurring subscription 

fees instead of a one-time 

purchase. Foundry businesses, 

accustomed to traditional 

licensing models, will hesitate to 

commit to ongoing costs.

Vendors may struggle to justify 

the value proposition of a 

subscription-based model to 

cost-conscious customers.

Data Security Concerns

When we look at different 

industries, it's clear that metal 

casting businesses, both users 

and owners, tend to embrace 

digital transformation a bit later 

than others. As a result, their 

mindsets may take a little longer 

to adapt to these changes.

Due to this, many foundry 

owners worry about data 

security risks when storing 

sensitive business information 

on the cloud. Fear of cyber 

threats, unauthorised access, 

and data breaches can deter 

adoption. Convincing users that 

cloud providers offer better 

security than on-premise 

solutions remains a challenge.

Opportunities in Cloud-Based 

ERP for Foundries

Cost Efficiency in Upfront 

Investment

Cloud infrastructure reduces the 

need for significant upfront 

investments in hardware, 

maintenance, and IT staff, 

allowing foundries to allocate 

resources more effectively.

Accessibility

Cloud-based systems allow 

users to access data and 

applications from anywhere, 

facilitating remote work and 

enhancing collaboration among 

teams, especially in a 

geographically diverse industry.

Businesses are already

monitoring key performance 

indicators such as Overall 

Equipment Effectiveness (OEE), 

comparing standard versus 

actual cycle times for each item 

at various stages of production, 

monitoring downtime, and 

seeking ways to boost overall 

efficiency. This technology helps 

companies optimise their 

operations and improve 

productivity.

3.  What challenges and 

opportunities do you foresee in 

transitioning traditional foundry 

operations to cloud-based ERP 

systems?

Transitioning traditional foundry 

operations to cloud-based ERP 

systems presents both 

challenges and opportunities, 

particularly given the niche 

market, cost concerns, and user 

adoption barriers. Here’s a 

structured analysis based on 

your thoughts:

Challenges in Transitioning to 

Cloud-Based ERP for Foundries

High Cost of Transition

Most legacyERP systems in 

foundries are desktop-based. 

Also, meal casting industry is 

avery small market, and foundry 

ERP vendors already operate on 

tight margins.

Plus, completely changing the 

technology to make the system 

cloud-compatible will be costly. I 

believe their existing clientele 

may not be willing to pay for 

these upgrades.

As a result, while modernisation 

is inevitable, vendors might have 

to absorb the costs themselves, 

which is going to slow down the 

process due to uncertain return 

on investment (ROI).
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without additional costs or 

downtime.

Data Backup, Security, and 

Disaster Recovery

Leading cloud providers offer 

robust security measures and 

backup solutions, often superior 

to what many small and 

medium-sized foundries can 

afford on-premise, helping 

protect sensitive information.

Cloud solutions typically include 

backup and disaster recovery 

services, ensuring that critical 

data is secure and recoverable in 

the event of a system failure or 

disaster.

Automatic Updates

Cloud providers manage 

software updates and security 

patches automatically, ensuring 

that foundries always have 

access to the latest features

Integration Capabilities

Cloud platforms facilitate easier 

integration with other digital 

tools and IoT devices, promoting 

comprehensive digital 

transformation across 

operations.

Enhanced Security & 

Compliance

Leading cloud providers offer 

advanced security measures, 

including encryption, multi-factor 

authentication, VAPT and SOC 

compliance, and regular audits.

Gradual Transition Instead of 

Full Replacement

A modular approach- One 

Department at a time, allows 

businesses to adopt cloud 

features incrementally, reducing 

upfront costs.

Many cloud services operate on 

a ‘Pay-As-You-Go’ model 

subscription basis, which allows 

foundries to only pay for the 

resources they use, making 

budgeting more manageable.

onboard, providing real-time 

visibility and data access. This 

transparency fosters trust and 

confidence among stakeholders.

Expanding ERP Capabilities
We are continuously enhancing 

ICAST ERP by adding new 

modules such as Payroll, 

Business Intelligence (BI) tools, 

and CRM, making it a 

comprehensive suite tailored 

to the specific needs of 

foundries. All our modules are 

designed after rigorously 

studying the needs of metal 

casters and are preconfigured 

for their requirements. This 

makes these add-ons plug-

and-play modules in the 

industry.

At Ellipsis, our commitment to 

innovation and adaptability 

ensures that ICAST ERP 

remains ahead of the market. 

By focusing on cloud 

technology, IoT integration, 

mobile accessibility, real-time 

communication, and 

expanding ERP functionalities, 

we are empowering foundries 

with cutting-edge solutions 

that drive efficiency and 

growth. 

5.   How do you see the state 
of the indian foundry 
industry?  

The Indian Foundry Industry 

plays a vital role in the 

manufacturing ecosystem, 

particularly serving sectors 

such as automotive, railways, 

agriculture, and infrastructure. 

The Indian Foundry Industry is 

undergoing a significant 

transformation, shaped by 

domestic market advantages, 

regulatory pressures, 

4. What upcoming features, 

products, or technologies is 

ELLIPSIS INFOTECH planning to 

implement to stay ahead in the 

ERP market?

At Ellipsis, we are actively 

embracing cloud technology and 

web-based applications, 

ensuring a gradual transition for 

our users. Our approach allows 

foundries to seamlessly shift 

from traditional systems to 

modern, connected solutions 

without disrupting their 

operations.

Integration with IoT & Leading 

ERPs

We have made ICAST ERP 

entirely compatible with IoT 

devices, smart equipment, and 

third-party software to minimize 

user intervention at all levels. 

Our skill in integrating with 

prominent ERP systems, 

including SAP and Oracle 

NetSuite, has facilitated a 

seamless data exchange 

between applications. 

Importantly, we have completed 

projects with industry leaders 

like Kirloskar Brothers Limited 

and PTC Industries LTD, 

guaranteeing smooth 

interoperability between their 

systems and ICAST ERP. 

Mobile-Enabled Shop Floor 

Entries

Recognising the need for real-

time data capture, we have 

introduced mobile application 

entry features. This allows users 

to record transactions directly 

from the shop floor, improving 

efficiency and reducing manual 

data entry errors. 

Enhanced Communication & 

Real-Time Visibility

To improve customer and 

supplier engagement, we have 

integrated third-party 

applications such as WhatsApp 

for notifications, email 

schedulers, and real-time alerts. 

Additionally, we have developed 

a dedicated portal where 

foundries using ICAST ERP can 

bring their clients and suppliers

Face to Face





global shifts, and industry 

consolidation. Here’s an in-depth 

look at its current state.

Market Size and Growth

We all know that India is the 

second-largest producer of 

castings globally, with an annual 

output of 15.16 million metric 

tonnes. India also has a strong 

domestic demand for castings. 

The Indian Foundry Market is 

expected to grow from USD 

25.57 billion in 2025 to USD 

42.61 billion by 2030, reflecting a 

CAGR of 11.13%. (1)

Challenges Facing the Industry

The sector is grappling with 

several challenges, including: 

Environmental Regulations: 

Stricter norms increase 

compliance costs and 

necessitate investment in 

cleaner technologies. 

Raw Material Price Volatility: 

Fluctuations in iron and steel 

prices impact profitability. 

Skilled Labour Shortage: There 

is a significant lack of trained 

professionals for advanced 

manufacturing processes.

High Energy Costs: Foundries 

face concerns over substantial 

power consumption.

Technology Adoption: Many 

foundries are slow to implement 

automation and advanced 

technologies like IoT and AI.

Opportunities and Future 

Trends

Government Initiatives: 

Programs such as ‘Make in India’ 

are stimulating demand and 

investment and a push towards 

initiatives like Digital India, AI for 

Manufacturing, and Industry 4.0 

adoption programs is driving 

smart factory solutions at scale.

Modernisation and Automation: 

Foundries are gradually shifting 

to induction melting and other 

digital and optimization 

solutions to improve efficiency

Export Potential: India’s 

competitive cost structure 

positions it as a preferred 

exporter of castings.

solutions based on their needs, 

making automation and AI 

adoption more accessible.  

In conclusion, while the Indian 

Foundry Industry faces 

significant challenges, it also 

possesses remarkable growth 

potential through modernisation, 

government support, and 

technological advancements.

6.  Do your product and service 

have export potential? How are 

you taping it?

Ellipsis Infotech offers more 

than one product and service 

that cater to various needs. One 

of our flagship offerings, ICAST 

ERP, is a comprehensive solution 

designed to meet the stringent 

requirements of government 

compliance and tax regulations 

for Indian metal casters. 

However, due to its complexity 

and the necessity for localized 

cultural and language settings, 

expanding ICAST ERP into new 

markets can be a challenging 

process.

Nonetheless, we recognise that 

the journey doesn't stop there. 

Users of large-scale enterprise 

applications like ICAST ERP 

require robust local support and 

training to ensure successful 

implementation and usage. 

While the ICAST ERP may take 

some time to adapt for 

international markets, we have 

modular products that are ready 

for export and have already 

gained traction in global 

markets. One such product is 

Optimix: Alloy, which offers a 

streamlined experience that 

doesn't require extensive 

training. It can be easily 

managed online, making it 

accessible for clients around 

the world. We are excited to 

share that we already have 

several satisfied overseas 

clients utilising Optimix: Alloy.

With a keen focus on our 

modular offerings, we're 

optimistic about the potential 

for growth and success in 

international markets! 

Emerging Sectors: Growth in 

electric vehicles, high-speed 

trains, defence, and renewable 

energy is creating demand for 

light weight and high-tech cast 

components. 

Industry Consolidation & 

Barriers to Entry

The foundry industry is 

undergoing consolidation, with 

smaller firms either closing or 

being acquired by larger entities. 

Major players are leveraging 

strategies like mergers, 

partnerships, and geographical 

expansion to enhance market 

competitiveness. For instance, 

the partnership between Brakes 

India and the Volvo Group aims 

to produce green iron castings 

to mitigate carbon footprints. 

The barrier to entry is becoming 

stronger, as new players require 

large capital investments to 

compete with established 

foundries

Technological Competitive 

Edge

India has a complete ecosystem 

to develop and adopt new 

technological solutions, 

especially in digitalisation and 

AI-driven automation.

Affordable Software 

Development: A large pool of 

tech talent allows for cost-

effective implementation of 

customised solutions.

Fast Adoption Cycle: Indian 

industries have a proven track 

record of quickly adapting to 

new technologies, from cloud 

computing to AI-driven 

automation, accelerating digital 

transformation in foundries.

Government and Private Sector 

Support: Initiatives like Digital 

India and AI for Manufacturing 

are driving the adoption of smart 

factory solutions.

Scalability & Customisation – 

Unlike smaller industrial 

economies, India’s large-scale 

tech ecosystem allows 

foundries to scale digital 

Face to Face
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Digitising the Foundry Floor : 
A Roadmap to Smart Manufacturing
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Hindalco Industries Ltd., the flagship 

metals company of the Aditya Birla 

Group, has reported its best-ever financial 

results for both Q4 and the full fiscal year 

ending March 31, 2025. Strong 

performance across its Aluminium and 

Copper businesses, cost efficiency, and 

favourable market conditions propelled 

the company to new heights in revenue, 

EBITDA, and profit.

FY25 Full-Year Highlights

Revenue reached an all-time high of 

₹2,38,496 crore, a 10% increase from 

Fy24. Consolidated EBITDA surged 38% 

to ₹35,496 crore.

Profit After Tax (PAT) jumped 58% to 

₹16,002 crore.

Aluminium Upstream EBITDA rose an 

impressive 78% to ₹16,262 crore, while 

Downstream EBITDA grew 16% to ₹633 

crore. Copper segment also hit a record 

EBITDA of ₹3,025 crore, a 16% increase.

Hindalco’s global subsidiary Novelis 

recorded a Net Income of $683 million, 

up 14%.

Debt levels improved, with Net Debt to 

EBITDA ratio improving to 1.06x, down 

from 1.21x a year ago.

The Board proposed a dividend of 

₹5/share (500%), a 43% hike from the 

previous year.

Q4 FY25 Snapshot

Quarterly revenue stood at ₹64,890 crore, 

up 16% YoY.

EBITDA rose 43% to ₹10,296 crore.

Net Profit grew sharply by 66% YoY to 

₹5,284 crore.

Aluminium Upstream achieved a record 

EBITDA of ₹4,838 crore with industry-

leading margins of 47%.

Hindalco Delivers Record Financial Performance in Fy25

 

Downstream EBITDA hit a new 

quarterly high at ₹219 crore, up 52%.

Over 10,000 aluminium battery 

enclosures were delivered to 

Mahindra’s electric SUV platforms.

Operational Excellence Across 

Business Segments

Aluminium (India)

Upstream operations benefited from 

lower input costs and favourable 

macroeconomic conditions.

Q4 revenue grew 22% YoY to ₹10,311 

crore.

EBITDA margins stood at a strong 

47%, with EBITDA per tonne up 74% 

YoY.

Hindalco also secured Meenakshi coal 

mines to enhance long-term resource 

security.

Downstream segment saw a 23% 

increase in revenue to ₹3,595 crore, 

driven by a healthier product mix.

EBITDA increased 52% YoY to ₹219 

crore.

Hindalco’s dedicated EV component 

facility in Chakan contributed to e-

mobility with 10,000 battery 

enclosures delivered.

Copper (India) 

Despite challenging global refining 

charges (TC/RCs), the copper 

division delivered a strong EBITDA of 

₹614 crore in Q4.

Revenue rose 8% YoY to ₹14,565 

crore.

CCR sales reached 109 KT, up 12%.

Projects for copper recycling and 

copper tubes are progressing 

steadily.

Novelis (Global Operations)

Q4 shipments reached 957 KT, up 

1% YoY.

Revenue rose 13% to $4.6 billion, 

aided by higher aluminium prices.

Despite a dip in EBITDA (down 8%), 

Net Income rose 77% YoY to $294 

million due to gains in derivatives 

and favourable pricing.

Maintained 63% recycled content 

and commissioned two new 

recycling centres to enhance 

sustainability.

Strategic Focus and ESG 

Leadership

Managing Director Mr. Satish Pai 

attributed Hindalco’s record-

breaking performance to 

operational resilience, disciplined 

cost management, and 

momentum across its core 

businesses. With growing 

investments in smelter expansion, 

copper value-added products, e-

waste recycling, and specialty 

alumina, Hindalco is gearing up for 

accelerated, sustainable growth.

On the sustainability front, 

Hindalco continues to excel:

Recognized as the World’s Most 

Sustainable Aluminium Company 

for the fifth consecutive year by 

DJSI.

Awards for water management, 

green manufacturing, and 

employee wellness underline its 

ESG leadership.
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India Lead Zinc Development 

Association (ILZDA) organized the 

above event with focus on 

Technology, Environment & 

Markets at Pride Hotel, Nagpur 

during 5 & 6 May 2025. The 

conference was sponsored by 

JSW Steel Coated Products Ltd, 

Tata Steel Ltd, Rubamin Ltd, 

Hindustan Zinc Limited, VNS 

Chemical Industry, Step Techno 

Solutions LLP, Unique galvanizing 

Solutions Pvt Ltd, Gimeco Impianti 

Italy and Haryana Chemicals Ltd. 

Knowledge Partners were Multi 

Commodity Exchange of India Ltd 

and International Lead & Zinc 

Study Group. Media Partners were 

MetalWorld and Steel & 

Metallurgy; the Association 

Partners were International Zinc 

Association, Material Recycling 

Association of India, The Indian 

Institute of Metals-Nagpur 

Chapter and Recycling & 

Environment Industry Association 

of India. 

Twenty technicalpresentations 

were made by overseas and Indian 

experts. The presentationscovered 

global outlook for Zinc, HZL’s 

future vision for Zinc, use 

ofgalvanized steel in auto bodies, 

innovations in JSW Group, family 

ofZinc-coated steel sheets, 

environmental regulations, 

technology for generalgalvanizing, 

current and future markets for 

galvanized steel etc., There 

weremeaningful interactions by 

the audience with the speakers. 

About 130 delegates fromIndia and 

abroad participated in the two-day 

event. In the morning of 5thMay, 

Inaugural Address was delivered by 

Mr Bhupinder Singh Khera, Head 

Operations-Coated Products, JSW 

Steel Coated Products Ltd after the 

WelcomeAddress by L Pugazhenthy, 

Executive Director, ILZDA. Others 

who spoke in theInaugural Session 

were Dr Anupam Agnihotri, Director, 

JNARDDC, Dr D B Boralkar,Former 

Member Secretary, Maharashtra 

SPCB, Joao Jorge, Director Market 

Research& Statistics, ILZSG & Martin 

Van Leeuwen, Technology & 

MarketDevelopment, IZA. At the 

Inaugural Session, Praveen Kumar 

Mabian, JSW SteelCoated Products 

Ltd and Bhimsen Singh, Shilpa Steel 

& Power Ltd wererecognized and 

honoured with “ILZDA Appreciation 

Award”.

On 5 June afternoon, the delegates 

were taken for a visit to the 

Kalmeshwar unit of JSW; 5th May 

evening Cultural Programme and 

Gala Dinner were hosted which 

delegates enjoyed thoroughly.

Technical sessions on Environment 

& Recycling, Markets, Technology & 

Sustainability were conducted on 6th 

May 2025 which witnessed very 

informative technical presentations 

followed by meaningful discussions.

With participation from industry 

leaders, technical experts, 

policymakers, and academia, the 

event facilitated collaboration and 

knowledge-sharing 

aimed at advancing sustainable 

practices and technological 

innovations in zinc usage. Delegates 

had the opportunity to network with 

peers and explore synergies that 

could drive progress in areas such as 

coated steel solutions, environmental 

compliance, and emerging market 

opportunities.

Feedback from attendees highlighted 

the relevance and timeliness of the 

topics discussed, especially in light of 

growing environmental concerns and 

the need for circular economy 

solutions in the metals sector. The 

inclusion of field visits, cultural 

engagements, and networking 

dinners added a dynamic and holistic 

touch to the proceedings, ensuring 

that the conference was not only 

informative but also engaging. 

ILZDA’s successful organization of 

this event reinforces its role as a 

catalyst for industry growth and 

sustainability in the lead and zinc 

sectors.

The two-day conference served as a 

vital platform for stakeholders across 

the zinc and galvanizing value chain 

to engage in productive dialogue and 

exchange cutting-edge insights. 



Copper prices have seen a 

dramatic turnaround in recent 

weeks, with the entire 16% rally 

from the first quarter of 2025 

wiped out in just a few trading 

sessions in April. The sharp 

correction came as US President 

Trump’s aggressive tariff 

measures reignited recession 

fears, triggering a broad-based 

selloff across global financial 

markets — and copper was no 

exception.

Yet, the plunge in copper prices 

has presented buying 

opportunities for some Chinese 

consumers, particularly amid 

prevailing tightness in the physical 

market.

Copper: Stuck Between Policy 

Shocks and Demand Uncertainty

Tariff-related developments, 

aggressive policy actions, and 

political manoeuvrings have 

thrown the copper market into a 

state of flux. President Trump’s 

plan to roll out reciprocal tariffs 

and Section 232 levies on imports 

is set to weigh heavily on global 

trade and economic activity in the 

coming weeks.

This could drive a sharp slowdown 

in global growth, forcing physical 

demand for copper — and 

speculative positioning — to 

weaken further. Additionally, the 

past few months of pre-buying 

and stockpiling of metals and 

goods may now unwind, 

exacerbating pressure on prices.

East Asia, home to key 

manufacturing hubs like China and 

Vietnam, looks particularly 

vulnerable to this tariff-driven 

growth shock. With little sign of 

progress on trade negotiations, 

retaliatory tariffs from China and 

Copper Market Caught in Crossfire of Tariffs, 
Policy Uncertainty & Supply Tightness

Aurobinda Gayan

Founder and CEO’

Bluglance Consulting 

Private Ltd

Europe — coupled with 

deflationary impulses outside the 

US and a potential buyers' strike 

within the US — leave copper 

exposed to further downside risk.

Policy Easing Could Provide 

Medium-Term Support

While near-term headwinds 

dominate, there is some light at 

the end of the tunnel. Global 

policymakers, including the US 

Federal Reserve, have room to 

respond to this slowdown 

through monetary easing.

In particular, the US Fed could 

cut interest rates down to 3.25% 

or lower and potentially restart 

quantitative easing (QE) — a 

signal that has historically 

supported risk assets like copper 

(as seen in March 2020). 

Moreover, with the 2026 US mid-

term elections in sight, there is a 

clear incentive for the 

administration to ensure a 

growth rebound by the first half 

of 2026.

That said, any bullish recovery 

for copper and other 

commodities may only 

materialize from lower price 

levels and after policy responses 

have gained traction.

Key Triggers to Watch for a 

Bottom in Copper Prices (Ranked 

by Likelihood & Impact)

China’s Scrap Supply Headache 

Adds to Copper Market Woes

Adding another layer of complexity 

is China’s looming copper scrap 

supply crunch following its 

retaliation against US tariffs.

Beijing’s swift response — a 34% 

tariff on US goods mirroring 

Washington’s latest measures — is 

set to effectively halt copper scrap 

imports from the US starting next 

month. The US supplied about 

20% of China’s total copper scrap 

imports in 2023, serving as a 

crucial alternative feedstock amid 

the tightening global ore supply.

Estimates from the Shanghai 

Metals Market suggest US scrap 

shipments to China may not 

exceed 100,000 tons in the first 

four months of 2025, a sharp drop 

from the nearly 440,000 tons 

imported in 2023.

Despite global ore scarcity, China 

has aggressively expanded its 

copper smelting capacity in recent 

years. This has driven processing 

fees into negative territory — 

meaning smelters now have to 

pay to process concentrates into 

refined copper.

Copper scrap imports have acted 

as a vital cushion, accounting for 

nearly 30% of China’s refined 

copper output in 2023, according 

to the China Nonferrous Metals 

Industry Association. Any 

sustained disruption in scrap 

supply will likely squeeze smelters 

further, adding to near-term 

market tightness even as prices 

slide.

Outlook: Caution in the Near 

Term, Opportunities Medium 

Term

The copper market is likely to 

remain volatile and vulnerable to 

policy-driven swings in the near 

term. A combination of slowing 

global activity, rising trade 

tensions, and supply dislocations 

— particularly in scrap flows to 

China — may keep prices under 

pressure.
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As global trade realigns, Mr. Agarwal’s message reiterates the 

need for India to seize this moment and establish itself as a 

leader in the future of metals and manufacturing.

              

                SMS Group Powers Hydro’s Green Shift

SMS group, together with OMAV (a part of SMS group 

specializing in aluminum extrusion systems), has secured an 

order from Hydro Extrusion North America to deliver a state-

of-the-art, eight-inch HybrEx® extrusion line for its facility in 

Gainesville, Georgia.The new line, designed to meet Hydro’s 

high safety and efficiency standards, will replace an older 

press with cutting-edge HybrEx® technology, known for its 

hybrid drive system. This system significantly reduces energy 

use and dead cycle times, contributing to a more sustainable 

production process. A key innovation in the setup is the fully 

electric scrap shear, which eliminates the use of hydraulic oil 

in high-temperature zones, creating a safer and 

environmentally friendly production area. The hybrid design 

minimizes the use of hydraulic oil, replacing large oil tanks 

and hot-zone cylinders with electric components. This 

enables a 30% reduction in energy consumption compared to 

traditional extrusion lines, while ensuring consistent, safe, and 

reliable operation. SMS’s patented electric shear further 

boosts safety and performance. Its self-adjusting feature 

ensures precise, clean cuts and eliminates wear issues 

common in older hydraulic models. This contributes to long-

term reliability and lower maintenance needs.

Safety has been a major focus of the collaboration between 

SMS and Hydro, with the new equipment designed to protect 

personnel and enhance operational security.

Ralph Westphal, VP and GM of Hydro Extrusion’s South and 

East regions, emphasized the company’s commitment to 

modernizing its operations to enhance safety, capacity, and 

efficiency. Meanwhile, OMAV CEO Massimo Marinelli 

highlighted the strength of the SMS-Hydro partnership and 

the forward-looking nature of the technology.

Hydro’s Gainesville plant, which employs 350 people, serves 

the building and construction sectors in North America 

through extrusion, fabrication, and finishing services.

             Anil Agarwal: Make India Aluminium Hub  

Vedanta Chairman Anil Agarwal has drawn attention to 

thestrategic role of aluminium and steel in the ongoing global 

trade war,underscoring the opportunity for India to position 

itself as the world’saluminium hub. In his LinkedIn post, Mr. 

Agarwal shed light on howaluminium and steel have emerged 

as key commodities in the trade standoff,particularly between 

the US and its trading partners. With the United States 

imposing asteep 25% tariff on steel and aluminium imports 

from all countries includingclose allies like Canada and 

Mexico, the global metals market is facingwidespread 

disruption. In response, India has implemented a 12% 

safeguard dutyon steel imports to protect its domestic 

industry.Mr. Agarwal praised this move,stating, “I commend 

the government for proactively imposing a safeguard duty 

onsteel. I am confident that the government will consider a 

similar step foraluminium.” He emphasized that aluminium, 

dueto its lightweight and recyclable nature, is poised to 

surpass steel instrategic value. “Modern economies are built 

on these two metals be itairports, railways, homes, vehicles, 

or mobile phones. But aluminium has theedge, and with 

India’s massive bauxite reserves, we are well-positioned to 

leadglobally,” he said. 

A striking visual accompanying his post highlighted the top 

bauxite-producing nations, with India holding significant 

potential alongside leaders like Australia, Guinea, and China. 

Mr. Agarwal pointed out that countries losing access to 

traditional markets due to tariff barriers will seek alternative 

destinations like India, making it critical for policymakers to 

support the domestic aluminium sector.

“With our vast bauxite resources, India can become the 

aluminium capital of the world. This will not only enhance our 

global standing but also unlock a robust downstream 

industry that creates jobs and fuels economic growth,” his 

post mentioned. Vedanta Aluminium, a key player in India’s 

aluminium industry, has been at the forefront of this 

transformation, investing heavily in refining and smelting 

infrastructure. Mr. Agarwal’s call for focused policy support 

aims to catalyse further development in the sector and 

leverage India’s mineral wealth for long-term strategic 

advantage.
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                            India Eyes Lithium & Copper 

            from Chile to Boost Clean Energy and Industry

India is actively seeking to deepen trade relations with Chile 

to secure essential minerals such as lithium and copper—vital 

for the country’s clean energy transition and industrial growth. 

According to experts, this collaboration could mark a 

strategic step in reducing India’s dependency on traditional 

mineral suppliers like China.

Lithium is a key component in electric vehicle (EV) batteries 

and energy storage systems, while copper plays a crucial role 

in power infrastructure, including solar and wind energy 

projects. As India aims to expand its EV production and 

renewable energy capacity, a steady supply of these minerals 

becomes critical.

Chile, which holds some of the world’s largest reserves of 

lithium and copper, emerges as a natural partner in this 

mission. Strengthening trade ties with the Latin American 

nation could help India access reliable and cost-effective 

sources of these strategic resources.

The Indian government is expected to pursue a more 

structured trade agreement or partnership to facilitate long-

term cooperation. This aligns with India’s vision of becoming 

a global manufacturing hub for clean energy technologies 

under its “Make in India” and “Atmanirbhar Bharat” (self-reliant 

India) initiatives.

Experts believe that this move will not only secure India’s 

energy future but also boost domestic industries such as 

electric vehicles, electronics, and infrastructure, which 

depend heavily on mineral imports. It also opens doors for 

India to become a more competitive player in the global green 

economy.

                          The Coming Copper Shortage

The global push toward a low-carbon future is set to drive a 

major shortfall in copper supply over the next decade, warns 

the International Energy Agency (IEA). Copper, vital for nearly 

all electrical energy systems, could face a 30% supply gap by 

2035 if urgent action is not taken.

IEA Executive Director Fatih Birol emphasized the 

seriousness of the issue, saying, “It’s time to sound the 

alarm.” He called for advanced economies to take a more 

active role in copper and critical mineral refining, rather than 

relying heavily on existing supply chains dominated by China.

Currently, China refines more than 70% of the world’s top 20 

critical minerals—such as cobalt, lithium, manganese, and 

gallium—despite many of these being mined in resource-rich 

regions like Africa, Australia, and Latin America. These 

minerals are essential for solar panels, wind turbines, 

batteries, and other renewable technologies.

Despite price drops since the pandemic-induced surge in 

2021–2022, the market remains heavily concentrated, with 

minimal diversification expected in the coming decade.

Birol stressed the need for international cooperation: 

developed countries like the UK, US, Japan, and South Korea 

should collaborate with resource-rich developing nations to 

build diversified and resilient supply chains.

Market forces alone won’t bridge the gap, Birol 

warned—governments must intervene by supporting new 

players and projects to boost mineral supply and reduce 

dependency on dominant suppliers. Without such measures, 

price hikes could become a major obstacle to the clean 

energy transition.

He noted that copper poses a particular concern, as it takes 

an average of 17 years from discovery to production. Without 

swift action—through new mining projects, recycling, and the 

use of alternatives like aluminium—the green transition could 

become significantly more expensive and delayed.

Still, Birol remains optimistic: “A supply crunch is not 

inevitable. But we must act quickly.”
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Looking beyond short-term gains, Hindalco is also reshaping 

its long-term strategy. It aims to become more downstream-

focused by offering specialized aluminium solutions. Out of 

its Rs 45,000 crore capital expenditure plan over the next few 

years, around Rs 2,000–3,000 crore is being invested in value-

added segments.

The company is also stepping into emerging sectors such as 

electric vehicles, battery systems, and smartphones. Pai 

revealed that Hindalco has started developing components 

for EVs and is preparing to manufacture smartphone bodies 

at one of its extrusion plants, focusing on parts used in 

electrification.

US Aluminium Smelters vs. Big Tech

It’s been 45 years since the US built a new primary aluminium 

smelter. From a peak of 33 smelters in 1980, the number has 

dropped to just six today, with only a few running at full 

capacity. New projects by Emirates Global Aluminium in 

Oklahoma and Century Aluminum in the Midwest aim to 

reverse this decline, but both face a major hurdle — the 

soaring cost of electricity. 

Aluminium smelting is highly energy-intensive, requiring more 

power than entire cities. While smelters need long-term 

power deals at no more than $40 per MWh to be viable, tech 

giants building AI data centers are willing to pay nearly triple 

that for 24/7 electricity. 

This competition, along with a looming national energy 

shortfall, makes affordable, fixed-price power deals 

increasingly difficult to secure.Meanwhile, the US is 

expanding aluminium recycling, which uses just 5% of the 

energy needed for new production. 

But with a low can recycling rate and over 2 million tonnes of 

scrap exported annually, supply is tight. Boosting domestic 

recycling may be a faster, cheaper way to strengthen 

aluminium supply than betting on new smelters locked in an 

uphill power battle with Big Tech.

  Hindalco Bets on Aluminium Cans Amid  Recession 

Concerns in the US

Hindalco Industries believes that a potential economic 

slowdown in the US could actually boost demand for 

aluminium beverage cans. As more consumers choose to 

stay home during uncertain times, at-home consumption of 

drinks like soft drinks and beer tends to rise—supporting 

demand for packaged beverages.

Speaking to Moneycontrol, Hindalco Managing Director 

Satish Pai explained that downturns often change consumer 

behavior, leading to increased consumption of beverages in 

aluminium cans. This trend directly benefits Hindalco’s US-

based subsidiary, Novelis, which supplies major beverage 

brands like PepsiCo and Coca-Cola.

Novelis earns about 60% of its revenue from beverage 

packaging, with the rest coming from the automotive, 

aerospace, and electronics sectors. Not only is Novelis one of 

the top suppliers in the aluminium can industry, it is also a 

global leader in recycling, producing new aluminium sheets 

from billions of used cans each year.

As the world’s largest producer of aluminium sheet for 

beverage cans, Novelis plays a crucial role in the circular 

economy. Its scale and strong relationships with global 

beverage companies place it in a favorable position to benefit 

when consumption shifts toward packaged drinks.

Pai noted that during the COVID-19 pandemic, the company 

saw record-high demand for cans. He added that a similar 

trend could emerge if the US enters a slowdown 

again—though weaker demand from the auto sector, which 

offers higher profit margins, might offset some gains.

Despite recent caution from beverage companies over 

softening demand, Hindalco continues to receive strong 

orders for cans in North America. Pai mentioned that the 

region is currently facing a can supply shortage of about 

500,000 tonnes, with some of the gap being filled by imports 

from Korea and other countries.
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India is expected to explore a steady supply of critical 

minerals like lithium and copper through an expanded trade 

partnership with Chile, according to experts. As the country 

accelerates industrial development and shifts toward clean 

energy, the need for these key resources is projected to rise 

sharply. Lithium and copper play a vital role in electric 

vehicles, renewable energy systems, and modern 

infrastructure, making them essential to India’s green growth 

ambitions.Chile, a global leader in the production of both 

lithium and copper, presents a strategic opportunity for India 

to secure these vital materials. Strengthening trade ties with 

Chile could support India’s efforts to scale up its 

manufacturing capabilities, reduce dependency on other 

mineral sources, and meet its long-term sustainability and 

energy transition goals.

Copper Faces Supply Gap

Global demand for copper, essential to powering a low-

carbon future, is expected to significantly outpace supply 

within the next decade, warns the International Energy 

Agency (IEA). The agency projects a 30% shortfall in copper 

supply by 2035 if corrective action isn’t taken. As a critical 

material used in virtually all electrical energy systems, copper 

is vital to the clean energy transition. 

IEA Executive Director Fatih Birol emphasized the urgency, 

calling it a “major challenge” and urging immediate 

attention.Birol also highlighted the need for developed 

nations to expand their role in refining key minerals like 

copper, and to form equitable partnerships with developing 

countries. Currently, while many critical minerals are mined 

globally — from Africa to Latin America — China dominates 

the refining process, handling over 70% of the world’s top 20 

energy-related minerals. These include cobalt, lithium, 

gallium, and manganese, all crucial for making batteries and 

components for solar, wind, and other renewable energy 

systems.

 Revolution in Aluminium Recycling

The aluminium industry is accelerating efforts to create a 

closed-loop supply chain, with aluminium dross emerging as 

a key focus. 

Once considered waste, dross is now being transformed into 

a valuable resource thanks to rapid advancements in 

recycling technologies. Smelters worldwide are embracing 

innovative processing methods to reduce environmental 

impact and meet ambitious sustainability goals. In 2024, an 

estimated 60–70% of aluminium dross was recovered 

globally. 

China led with a 70–75% recovery rate from over 2 million 

tonnes, while Europe achieved 80–85% recovery from more 

than 400,000 tonnes. North America followed closely, 

processing 75–80% of 450,000–500,000 tonnes. These 

recovery efforts not only support environmental objectives 

but have also resulted in billion-dollar business opportunities, 

proving the value of modern dross recycling.

A standout example is Alcoa’s “Dross-to-Pot” initiative, which 

is redefining industry norms. In 2023, Alcoa successfully 

stabilized alloyed dross recycling at Baie-Comeau, fully 

implemented pure dross recovery at Alumar, and significantly 

reduced landfill waste at Deschambault, Portland, and 

Fjardaal. Trial operations have also begun at Bécancour, 

signaling further progress toward a zero-waste aluminium 

future.

India Eyes Chile’s Lithium & Copper
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Commenting on April-2025 performance, Mr Rajesh 

Menon,Director General, SIAM said, “Passenger Vehicles 

segment posted its highestever sales of April in 2025 of 3.49 

Lakh units, with a growth of 3.9% ascompared to April 2024. 

Three-Wheelers de-grew marginally by (-) 0.7% comparedto 

April of previous year, with sales of 0.49 Lakh units. 

The Two-Wheeler segmentde-grew by (-) 16.7% in April 2025, 

as compared to April 2024, with sales of14.59 Lakh units, due 

to high base effect of April last year, while it islikely to pick up 

in coming months.

Auto industry smoothly transitioned to the new 

regulatoryregime of 2nd stage of On-Board Diagnostics (OBD) 

2 regulation for Two andThree Wheelers from April 2025 

onwards, in addition to rolling out E-20compliant gasoline 

vehicles across the country from this month.”

PV Sales Rise 4% YoY in April: SIAM 

Domestic Sales:

• Passenger Vehicles2 sales were 3,48,847 units in April 2025.

• Three-wheeler sales were 49,441 units in April 2025

• Two-wheeler sales were 1,458,784 units in April 2025.

As per the latest report, Passenger Vehicles (PV) 

segmentposted its highest ever sales of April in 2025 of 3.49 

lakh units, with agrowth of 3.9 per cent as compared to April 

2024, the data from the Society ofIndian Automobile 

Manufacturers (SIAM) showed.

According to SIAM data revealed that the total production 

ofpassenger vehicles, three wheelers, two wheelers and 

quadricycle in April 2025was 23,18,882 units. 

However, in PV segment, the data of BMW, Mercedes, 

JLR,Tata Motors and Volvo are not available.On the domestic 

sales front, passenger Vehicles sales were3,48,847 units in 

April 2025. 

While the data of the above stated companies werenot 

available for this category as well, SIAM added that without 

Tata Motors,total PV would be 3,03,648 units for April 2025.

“Auto industry smoothly transitioned to the new 

regulatoryregime of second stage of On-Board Diagnostics 

(OBD) two regulation for two andthree wheelers from April 

2025 onwards, in addition to rolling out E-20compliant 

gasoline vehicles across the country from this month,” stated 

RajeshMenon, Director General, SIAM.Three-Wheelers de-

grew marginally by 0.7 per cent comparedto April of previous 

year and the domestic sales were 49,441 units for 

thiscategory. 

The industry body added that The Two-wheeler segment de-

grew by 16.7per cent in April 2025, as compared to April 

2024, with sales of 14, 58, 784units, due to high base effect of 

April last year, while it is likely to pickup in coming months.
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